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Rick Ferrera owns the Excelsior District store with his mother. Hts grandfather founded the storein 1914.

After 7 8 years, nuts-and-bolts
nelghbor goes out of business

Ferrera Har dware

calls it quits

By Louis Trager

OF THE EXAMINER STAFF

: HE OLD sign jutting out
I over the sidewalk says “Fer-

= rera Hardware — Since
1914” and shows a can of Fuller
paint with the slogan, “They Last.”

A steady stream of customers
wanders into the store from Mis-
sion Street, the main drag in The
City’s Excelsior District. Daily re-

ceipts are running four or five
times what they had been the past
few years.

But covering over the store’s
windows are hot-pink paper sheets
printed with newer signs: “QUIT-
TING BUSINESS — Fixtures for
Sale.”

The customers are wandering in
to reminisce and commiserate, to
pick over the bolts and paints and
kitchenwares at 20 to 75 percent
off. After more than three-quarters
of a century, the hardware store in
one of The City’s most down-to-
earth, hardware-store kind of
neighborhoods is going under.

The average transaction is
about $5. The impulse items near
the cash register are $1.99 hide-a-
key holders. This is not the failure
of some big-ticket jewelry store or
overleveraged fashion palace.

“It’s been here so many years,”
says Eleanore Schultz, a 30-year
resident of the neighborhood. “I
hate to see them go.”

Rick Ferrera is the founder’s
grandson, who owns the store with
his mother.

“My dad told me hardware
stores will always be OK because

[ See RETAILING, B-9]




(s oae e st S 2 s TR TR PER




	Ferrera Hardware calls it quits (1 of 2)
	Ferrera Hardware calls it quits (2 of 2)

